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Export Opportunities

Business interest:looking for exporters of
ruberizired coco and latex for

manufacture of mattresses
Mrs. Oksana Vlasenko
Sales manager
“Mebiline”

Mrs. Oksana Vlasenko
Sales manager
“Mebiline”

Oksana Melnyk

Ul. Y. Mudrogo, 66/13
Belaya Tserkov
Ukraine

09100
+380-456-332311
+380-456-388585

Business interest:looking for tea exporters in

Company name:
Address:

Telephone:
Fax:
E-mail:

Sri Lanka

Prontofoods SPA
Prontofoods SPA

Via Grazia Deledda 43
25018 Montichiari (BS) -
Italy

+39 030 9961381

+39 030 9961002

info@ristora.com

Business interest: looking for tea exporters in

Company name:

Address:

Telephone:
Fax:

Purchasing office:

Sri Lanka

Boschi Food & Beverage
S.p.a.

Boschi Food & Beverage
S.p.a.

Fontanellato (PR) -

Via Ghiara,

25
+39 0521 829811
+39 0521 829898

acquisti@boschifood.it

Business interest: looking for looking for
prospective exporters of

coconut milk in cans,
creamed coconut, coconut
milk powder, low fat

desiccated coconut,

organic coconut milk,
black tea in bag, green tea

in bag and bulk tea.
Company name: SHOPTHAI
Address: SHOPTHAI

Via A. Gramsci,

75

40066 Pieve di Cento

Bologna

Italy
Telephone: +39 051 6861437 / 3168823
Fax: +39 051 6861437
Email: shopthai@hotmail.it
Website: www.shopthai.eu

Business interest: looking for looking for
prospective exporters of

coconut milk in cans,
creamed coconut, coconut
milk powder, low fat

desiccated coconut,

organic coconut milk,
black tea in bag, green tea

in bag and bulk tea.
Company name: Noberasco SpA
Address: Noberasco SpA

Direzione Generale e

Commerciale

17031 Albenga (SV)
Regione Bagnoli

Italy
Telephone: +39 0182 5631
Fax: +39 0182 540670
E-mail: info@noberasco.it




Import Opportunities

Business interest:looking for buyers/distributors/agents ~ Business interest: looking for Molasses importers in Sri

of Conveyor Rubber Belt, FLAT Lanka
TRANSMISSION RUBBER Company name: MOLASSES EXPORT CO. (PVT) LTD.
BELT. CHEVRON BELT Address : MOLASSES EXPORT CO. (PVT) LTD.

Railway Wharf,
Dagina Lane,

ROUGH TOP BELTS, RUBBER
SHEETS , RUBBER & CERAMIC

PULLEY LAGGING SHEETS E::C‘;?
Con.tact I?erson: V.RAJAN Pakistan
Designation:  EXPORT EXECUTIVE Telephone : (021) 32851158 / 32851155
Company name: NORTHLAND RUBBER MILLS Fax: (021) 32850014
Address: V.RAJAN
EXPORT EXECUTIVE
NORTHLAND RUBBER MILLS Business interest: looking for Molasses importers in Sri
‘NORTHLAND HOUSFE’ Lanka
8, Company name: SOUTH EASTERN CORPORATION
CENTRAL MARKET, Address : SOUTH EASTERN CORPORATION
PUNJABI BAGH (WEST) Khawaja House,
NEW DELHI-110026 4-West Wharf Road,
INDIA Karachi
TELEPHONE: 91-11-25224471/25226928 Pakistan
FAX. 91-11-25222717 Telephone: (021) 32200136
E-MAIL: exports@northlandrubber.com

northland@northlandrubber.com

Business interest:looking for importers of

Business interest:looking for importers of . .
eCeramic Wall Tiles,

o G
rey eCeramic Floor tiles,
Bleached
eBleache eCeramic Porcelain Tiles,
eDyed fabrics

eCeramic Vitrified Tiles and

eCanvas fabrics . . .
esanitary ware in Sri Lanka

*Pillows Contact person: Mr. Upen Nagar

eBed sheets Company name: Stonex International
eCotton moos Address: Mr. Upen Nagar
p Stonex International

*Cleaning cloths 8-A National Highway,

eFloor cloths Lalpar Morvi - 363 642
«Dish cloths Gujarat
India

oThermal blankets....etc in Sri Lanka Mobile : Mr. Upen Nagar— 00919825035219
Contact person: Imran Bhatti Tele/Fax : 91-2822-294912
Designation: Director Web Site : www.stonextiles.com

( Sales and Marketing ) www.stonexsanitaryware.com
Company name: UZBAW TEXTILES Email : info@stonextiles.com
Address : Imran Bhatti

Director

( Sales and Marketing )

UZBAW TEXTILES

Pakistan
Mobile: 00923017100026
E-mail: uzbaw1@live.com

uzbaw1@gmail.com




Business Opportunities Trade Directories /
with NCCSL Magazines & Books

TITLE: ANNUAL REPORT 2009
YEAR: 2010
PUBLISHER: CENTRAL BANK OF SRI LANKA

ANNUAL REPORT
2009

Contact Person: Mr. M J Upali Perea
Designation: Managing Director
Company name: Upali Perera & Company

Address : Batadombagahawatte,

19, Maguruwilla Road,

Gonawala, TITLE: CI COMMERCE INTERNATIONAL
Kelaniya, YEAR: 2010
Sri Lanka PUBLISHER: AXE EXPANSION

Telephone : +94 11 2910846, +94 11 2919140 NO: 61

Fax: +94 11 2909263 MONTH: MARCH

E-mail: upalicom@eureka.lk

Factory @ FNI;'MI”AE;}EAEL

Telephone : +94 11 2910846 ,+94 11 2919140 @

N
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TITLE: CI COMMERCE INTERNATIONAL
YEAR: 2010

Company Profile of Upali Perera & Company PUBLISHER:  AXE EXPANSION

We are the leading manufacturers of SLS 517 certified NO: 60

U.P.CO. brand only motor cycle safety helmets in Sri MONTH: FEBRUARY
Lanka. These are manufacturers by different models ,
sizes , colours according to the local and international
standards. These can be obtained by retail or wholesale
at the main office or any other motor cycle spare parts
shop situated all over the Island
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Trade Exhibitions / Seminars / Workshops

Organized by In association with
) | LMS?
Yieoe
b J’:rapmfngPQCDSMX
National Chamber of Commerce

[mproving Productivity Through Existing
Equipment and Existing People

Facilitated by

Thilak Pushpakumara

CEO/Lean Management Consultant
Institute of Lean Management Pvt, Ltd.

Program Qutline:
»  Definition of productivity with latest definition,
= Sways ofimproving productivity.
»  Keyperformance indicators to measure productivity,
»  Howtomaximize equipment availability and efficiency.
s Howcan we go beyond design capacity of equipment.
= Employee skill /will development strategy to enhance productivity.
= Simple problem solving tools to maximize over role equipment effectiveness, (OEE)

»  Productivity improvement tools.

Profile of the Facilitator

agement Consultant of the Ins

Date & Time : 21 July 2010 from 9.00 am to 4.30pm

Venue National Chamber of Commerce Auditorium
Investment :  Rs.3000 + VAT

Registration :  Contact NCCSL on 4741788 E mail: dsg@nccsLIk

The National Chamber of Commerce of Sri Lanka
450, D R Wijewardena Mawatha, Colombo 10

Tel: 0114741788 Fax: 011 2689596 Web: www.neesllk

A one day Training Programme on
TELEPHONE TECHNIQUES, COURTESIES & EFFECTIVE
RECEPTION DUTIES
Organized by

tional Chamber of Commerce

of Sri Lanka

N
[
la

5th August 2010 - 9.00 a.m to 4.00 p.m (Full day)

@

NCCSL Auditorium

For many customers, the telephone and the receptionistis the first contact they have with a

husiness. As the saying goes, you never get a second chance to make a first impression,
And that first impression can either leave customers calling elsewhere, or have them exciled
aboutlearing more aboutyour products or services.

Greattelephone and reception skills do many good things to maintain an excellent relationship
with customers which in turn benefits every person involved from the owner of the company fo
the call center employee, to the customer.,

PROGRAMME DETAILS
ForWWhom  Receptionists, Frontiners, Telephone Operators & Tele Marketers
Programme Qut Line

1w The first impression of the telephone - wEffective communication skills on the telephone
1 Your telephone voice (Tone and Pitch) w Telephone etiquette

w Your felephone personality wListening skils

w Answering the phone wHandling problems, customers queries and
wHow o make phone call complaints

1 How o ask a caller to wait wHanding difficut callers

& Howtoenda cal wTactful words and phrases that keep callers cool
1 Screening calls 1Most frequent caller complaints

1 Message taking to retun calls 10ffice grooming

Traner Vs Nedra Wickremesinghe

Nedra Wickremesinghe is the Executive Director of Nedisa Corporate Social Interaction and
Founder Principal of Nedisa Finishing School. Sheis the pioneer in social skills developmentin
Sri Lanka.  She has over 20 years of diverse experience in training and  personnel
development, and now a leading Training Consultant in personality development, image
projection, etiquette, personal branding and customer courtesy. She is also a columnist with
the Sunday Times and the food and wine columnist of the Hi magazine. Her clientele includes
blug-chip companies, hotels, hospitality and tourism, hospitals, arline staff, cabin-crew, military
and service personnel, retail boutiques and leading schools. Shelsa graduate of Lucy Clayton
Londonand Stamford College, Kuala Lumpur, Malaysia

Investment  NCCSL Members Rs. 4,000/= + VAT 12%
Non Members Rs. 4,500/= + VAT 12% vaT pea No 144000129-7000

(Inclusive of Course Materials, Lunch & Refreshments)

REGISTER NOW

Cal - 0114741788 Fax  011- 268059
Email sg@ncesl.k




